” Through action anti-advocates are made believers, even though that isn’t a goal, Right! Your goal is and should
always be to fulfill your own expectations and exceed them.”

“.be able and willing to action regardless of all trauma, all the No’s, and non-supporters one could headache and
pain on.”

“We all have a little entrepreneur inside of us. Wanting to leverage it is what gives us an entrepreneurial spirit and
an entrepreneurial mind. Actually doing it makes one an entrepreneur.”

“If you are not a fan of great consumer service, then you are not a fan of business ultimately not making you a fan
of money.”

“You never know what someone values about your package. Keep it consistent!”

“Ultimately, having what we want is our liability. It is no one else’s. Purge the blame game. Everyone has a
legitimate reason why they CAN’T get something done. It’s the will to get it done REGARDLESS.”

“stop trying to please everyone in your efforts to complete a goal it debilitating, you need all the energy you can get
completing your goal”

“Keep what a consumer values about you consistent and considerate.”

“Exceed, succeed, outdo, overdo, all with a smile.”

“Be true to your authenticity and innovate with brave ammunition.”

“Entrepreneurs, let’s begin to turn our desire and design into reward.”

“Pick the paper off the floor, throw it in the trash, study—even if you think you already know the subject, say thank

you for an act of kindness, and be the support you want to receive. You want to become a master of the mundane,

making it easier to be a sorcerer of success.”

“If you truly do not want anyone to progress then keep your mouth shut. Negative or constructive comments and

opinions is indirect motivation in itself”

“All entrepreneurs are not business owners and not all business owners are entrepreneurs”

“When someone says you’re doing too much, it’s time to put some results out, internally say thank you for being my

devil’s advocate”

“Be thankful for your achievements; be thankful for your accomplishments, no matter how big or small. Be thankful
for the mind to complete the accomplishments. Be thankful for your past, present, and future. And know that if you




are creating success stories you will find that average is how you began, above average is then where you will
stand! Lest you forget the strong develop and improve; the weak get frantic, digress and deviate.”

“Implore yourself to continue to Action Past Your Devil’s Advocate.

“Entrepreneurs are innovators, visionaries—generators of new ideas turning into coinage”

“Do not settle; open up yourself by surrendering to creating your own kind of success ALL THE WAY! Whether you

have superior or less-than-average skills, you will cultivate your success story through determination and

consistency.”

“To be undefeated, to primer is to learn the game for not just your talents but for the game itself.”

“To prime yourself for favorable results, do not be naive of your goals.”

“Are you one of those people who are always in the habit of saying “NO?” Come on, entrepreneur! Get used to

saying “YES.”

“Get in the habit of exploring all perimeters to make it a yes”

“As an entrepreneur you know the picture is much bigger, and the reward is much greater than to flex an ego.”

“Sometimes you have to let go of what you know to get what you want.”

“As an entrepreneur, your vision of compensation is more elaborated, pretty much to the utmost power. You have
the ability to see all avenues of reward. “

“deeding free is a privilege if you know how to leverage to productivity.”

“Surrounding yourself with splendor by adjusting your environment allows you to have clearer vision”

“If getting an answer to a question for further understanding is detrimental to your results as an entrepreneur, you
will find your answer.”




